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PA3BUTUE OTEYECTBEHHOIO TYPU3MA
B KOHTEKCTE ®OPMUWPOBAHUA
MAPKETUHTA BNEYATAEHUIA

DEVELOPMENT OF DOMESTIC TOURISM
IN THE CONTEXT OF FORMATION
OF IMPRESSION MARKETING

AHHOTauus. CTaTbsl MOCBsiLeHd MCCaegoBanmio npobaemM BHegpeHus MAPKETUH2A BrieudTieHunii B cepy Typuamd, Kax
Hanbosee 3PPHeKkTUBHO20 MHCTPYMEHTa obecrieyeHms KOHKYPeHTOCTOCOOHOCTH MpegnpusTIs B YCIOBUSIX 2MNePKOHKYPEeHLUN
1 yHudukaumm T0Bapos u ycaye. Lienbio nccaegoBanus Obi1o yCTaHOBUTL YCI0BUS U NPegIOoXUTb TeXHON02MI0 BHEGPeHUS
MapKeTUH2a BreyataeHunii B gesiTe/lbHOCTb MpegrpusiTiii OTpacan Typusma. ITO Npegnonazano yToyHeHe 1 ynopsigoyeHue
COgepKaHusl K/o4eBbIX MOHATUIA UCCIegoBAHMS.

MccnegoBaqye npoBoguioCh Ha OCHOBe CHCTEMHO20 M0gXoga C MCMOb30BAHMEM TePMUHOI02MYecKo20 MeToga (onpe-
gesnieHue KyeBbiX MOHATHI MCCNeGOBAHMS), gegyKLmu, BOCXOXgeHus OT abCTPAKTHO20 K KOHKPETHOMY (MpOeKTMpOBAHMe
00LWMX MONOXKEHNVI KOHLENLMM MAPKeTUH2a BNe4aTiennii Ha gesiTesIbHOCTb TYPUCTUYeCKUX NpegnpusTiig), aHanoamm, Moge-
JIMPOBAHUS, AHAM3A M CUHTe3d (pas3paboTKa TeXHO02MM UCMONb30BAHUSI MAPKeTMH2a BeYaT/ieHuii B Typu3me), cuctematy-
3aumm 1 06o6LLeHNs (HaNMCaHue BbIBOGOB U peKOMeHgawLmii).

B pe3ynbTare uccnegoBaHusi yCTAHOB/IEHO, YTO MAPKETUH2 BMEYATNIeHUI HAXOGUTCS Ha 3Tane cBoe20 PopMUPOBAHUS
paccmMaTprBaeTCcs yueHbIMU KaK KOHLEMLMS, BHegpeHue KOToposi no3BossieT 0becneynTb PbIHOYHYIO KOHKYPEHTOCTOCOOHOCTb
1 NpnObINbHOCTL MPegRpUSTUI 3a CYET Yrpas/ieHus BreyataeHnsimMm notpebuteneit. lloguepkmBaeTcs, 4To yCuneHHoe BHUMA-
HWe K 2egOHMCTUYECKOW (BMeYyaT/ieHns 1 OMbIT) COCTaBAsoLLeN LIeHHOCTH NPOgYKTd, He rpegrnonazaer npeHebpexeHue K e2o
BTOPOVi COCTABASOLLEN: YHUTAPHON (Ka4eCTBO 1 PYHKLMOHANBHOCTD).

OnpegeneHbl HakTopbl, KOTOpble HEOOXOgUMO yYnTbIBATHL B MPOLiECce BHEgPEeHUs MAapKeTUHaa BreyataeHuii B cepy Ty-
pu3Ma: y4eT ceemMmeHTa noTpebuteneit, Bug gesTenbHOCTH, UMEIOLLMecs: pecypehl, TPeHgb! TypUCTUYECKO20 PbIHKA U T.g.. [1po-
L|ecc BHegpeHusi pegycMaTprBaeT WecTb 3TAMOB: onpegeneHue Lieay HoBAUMii; npoBegeHne «MaccoBOK MepcoHanu3aumm»;
YCTAHOB/IeHVE BNeYdT/ieHus, ¢ KOTopbiM OygeT accoummpoBaTbCA MpegrpusTie uam e2o yoiyaa; npoekTUpoBaHMe npovecca
B3aMMOQeViCTBIS C KIMEeHTOM; ornpegeneHne crnocoboB 3T020 B3aMMOGericTBuUS; pedeKcHsl.

KntoyeBbie cn1oBa: MapKeTVHT BNEYAT/IEHN, Typu3M, BrieyaT/ieHne, NoKynaTenbCkMii OMbIT, KaCTOMM3aLus.

Summary. The article is devoted to the research of the impression marketing implementation challenges in the tourism sec-
tor, as the most effective tool for ensuring the competitiveness of enterprises in the context of hyper-competition and unification
of goods and services. The goal of the research was to establish the conditions and offer a technology for introducing impression
marketing into the activities of tourism enterprises. It intended the more precise definition and streamlining of the content and
key concepts of the research.
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The research was conducted on the basis of a systematic approach using the terminological method (determination of key
research concepts), deduction, rising from the abstract to the concrete (projecting of the general provisions for the marketing im-
pressions concept on the activities of tourism enterprises), analogy, modelling, analysis and synthesis (development of technol-
ogy for using impression marketing in tourism), systematization and generalization (writing conclusions and recommendations).

As a result of the research, it was found that impression marketing is at the stage of its formation and is considered by scien-
tists as a concept, the introduction of which allows ensuring market competitiveness and profitability of enterprises by applying
the management of consumer impressions. It is emphasized that the increased attention to the hedonistic (impressions and
experience) component of product value does not imply neglect of its second component: unitary (quality and functionality).

The factors that must be taken into account in the process of implementing impression marketing in the tourism sector are
identified: making allowance of the consumer segment, type of activity, available resources, trends in the tourism market, etc.
The implementation process involves six stages: determining the goal of innovation; conducting «mass personalization»; estab-
lishing the impression with which the company or its service will be associated; designing the process of interaction with the
client; determination of the ways of this interaction; reflection.

Key words: experiential marketing, tourism, impression, customer experience, customization.

HOCTaHOBRa npob6aemsi. ToT hakT, YTO TypU3M
JIOJITOEe BpeMs OCTaeTcsa OJHOU 13 Hanbojee Ipu-
OBLIBLHBIX OTPacjell X03sicTBa 1 0b0ecIIeunBaeT MYJIb-
TUILIUKAITMOHHBIN 3(p(eKT, neaaer aTy chepy AeATelb-
HOCTH IPUBJIEKATEIHHON KaK JJIS OTAEJTbHBIX YaCTHBIX
IpefupUHUMATENEH, TaK U I IIeJbIX CTPAH U Ma-
KpopernoHoB. B moroue 3a mpuObLILIO TYPUCTHUYECKIIE
KOMITaHUU IIPOU3BOLAT YCAYT 3SHAUUTEIbHO 00JIbIIIE,
yeM MOTyT mpuobpectu norpedbuTenu. KouKypeHIIuA
Ha MUPOBOM TYPHUCTHUUYECKOM PLIHKE PaCcTeT U IpeBpa-
maeTcA B TUIIEPKOHKYPEHIINIO.

B ycioBusiXx KOMMOAUTUSAIIUN, KOTIA BCE YCJIY-
i yHUGUIUPYIOTCS, HA TUIEPKOHKYPEHTHOM PHIHKE
MIPaKTUYECKHU He CYIIeCTBYET IPENMYIIEeCTB, KOTOPhIE
MOJKHO OBIJIO OBI yAEep:KaTh. IMEHHO B TAKUX YCJIOBU-
ax, noguepkuBaer @. Kotyiep, 1 HyKeH MapKeTUHT
BIIEUATJIEHU, KOTOPBIA IOMOTaeT BBIEJIUTD IIPOAYKT
u3 psaga agagoros [1].

HecmoTpsa HA aKTUBHOE UCCJIETOBaHNE YUEHBIMU
Pa3INYHBIX ACIIEKTOB KOHIIETIIIUY MapPKeTHUHTA BIIeUaT-
JIEHU, OH ellle HaXOQUTCA Ha CTagUU CBOero (hopMu-
POBAHUSA: OTCYTCTBHE CUCTEMHOCTH, HEOJHO3HAYHOCTD
TPAKTOBOK COJEPIKAHUSA OCHOBHBIX IIOHSATUIN U T.]I.
OueBUIHO, YTO 9TO YCIOMKHIET IIPOIECC BHEAPEHUI Map-
KeTUHTa BIeUYaTJeHNH B MPAKTUKY MUPOBOTO TypPU3Ma,
B I[€JIOM, I OT€UECTBEHHOTO, B YaCTHOCTH.

AHamu3s mociaeTHUX UCCICTOBAHUN U MTYOJIUKAIIHI.
BasoBbIvMu nccie0BaHUSMIE II0 BOIIPpOcaM (DOPMUPOBAHUS
MOTPEOUTETHCKOIO OIBITA, YYBCTB, BIEUATIEHU U UC-
TIOJI30BAHUSA 9TUX ACIIEKTOB B MAPKETUHTE ABJIAIOTCA
paborst B. IlImutra [2; 3], B. Ix. ITatia I u [3x. T'uamo-
pa[4; 5]. 3HaUunTEIHHO 000TATUIN TEOPUIO MAPKETUHTA
BITEUATJIEHUN Pe3yIbTaThl COBMECTHBIX MCCJI€IOBAHUI
B. Illmurra, . Pomxepca u K. Bporoc [6], A. Ismail,
T. Melewar, L. Lim u A. Woodside[7], 1. Mauna u [I. Ty-
pycuna [8], O. FOnpatiiesoii, O. @oxunoii u P. CemernoBa
[9], E. Ilerpenko [10], M. Kamuuusoii [11] u gpyrux.

Ananns sTux padboT IOKa3bIBAET, UTO CYIIECTBYET
oIpeeIeHHAS TePMUHOIOINUYECKAasA HECOTJIACOBAHHOCTD
110 TOBOJAY HAa3BaHU 9TOM KOHIIEIIIINN MapKeTUHTa
u ee cogepsxkanuA. OTUacTy 9TO CBA3aHO ¢ IpodIeMaMu
TepeBo/ia MHOCTPAHHBIX UCTOUYHNKOB, B YACTHOCTU TEP-
muHa «Experiential Marketing». Tak:xe He cxomaTcsa
yueHbIe BO B3IVISALAaX O CPEACTBAX U IIyOMHEe BHEPEeHMI I
MapKeTHUHTAa BIIeUaTJIeHUHN HA TYPUCTUUECKIE PHIHKM.
Jra 1ernovuKa TePMUHOJIOTUUYECKUX U COAePIKaTeIbHBIX
pasHorJacuii He TO3BOJISIET 3(PPEeKTUBHO pearn3oBaTh
KOHIIEIIIINIO MAPKEeTUHTA BIeUaTJIeHU B Typu3Me.

dopmyaupoBKa 1ieau CTATHhHU (IIOCTAaHOBKA 3a4a4).
ITesib cTaThU: YTOUHUB COLEPIKAHIE TEDMUHOB U YIIOPS-
JIOYMB KJIIOUeBbIe IOHATUA NCCIEJOBAHUSA, OIIPENeINTD
YCJIOBUSA U pa3paboTaTh TeXHOJOTHUIO BHEAPEHU I Map-
KeTUHTAa BIIeUaTJeHUHN B AeATEJIbHOCTh IPEIIPUATUANR
cepsl TypusMa.

WN3noxxenue o0CHOBHOTO MaTepuajga. AHAJINU3 10-
HATUNHOTO anmnapara IjejiecooopasHo HayaTh C pas-
PaGOTUMKOB KOHIIEIIIIUN SKOHOMUKY BIIeUaTIeHUN
Ix. B. Ilationa u [I:x. X. 'namopa [4; 5], KoToprle,
[IPOAHAIU3NPOBAB CUTYAIINIO HA PHIHKE, IIPUIILIN K BbI-
BOJY, UTO IIOTPEOUTEIN CTABAT BIEUATJICHNS OT TOBAPOB
BBIIIIE IIEHHOCTY CAMUX TOBAPOB U YCAYT. ATOT BBIBOJ,
TMMOATOJNKHYJ K HEOOXOAUMOCTH IIYOOKOTO N3YUEHU I
deHOMEHA BIIEUATICHUN 1 yIIpaBaeHuda uMu. OqHUM
W3 OCHOBAaTeJIell MapKeTUHTIa BIIeUATIEHUHA CUNTACTCS
B. IIIMmuTT, KOTOPBIN HCCaeLOBaJ MPoIiece (POPMUPO-
BaHUA IOTPEOUTEIHLCKOr0 ONbITA, BIEUAT/IEHUI, OIIY-
IIeHUH 1 UCIIOJIb30BAHUA UX B MapKeTuHre [2; 3; 6].

CMbICST MapKeTUHTa BIeUATICHUH, 10 MHEHUIO yUe-
HBIX, 3aKJIIOUAEeTCA B TOM, UTO JJOJITOCPOUYHBIE OTHOIIIE-
HHUSA C KANEeHTOM (prpMa BBICTPAWBAET 34 CUET IOJIOMKH-
TeJbHBIX BIIeUaTJeHUI OT B3aumopeiicteusd. ITpu aTom
AQHTJINICKOE CJIOBO — «experience» — UMeeT IIIUPOKOe
3HAaUeHNe — «OIIBIT», «COOBITHUE», «BIIeUaATIEHUE»,
«IIEpeKMBaHMEe» U JajKe «KBaJIuuranuda». B ganaom
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ciydae, KOrJla pedb UAEeT O MapKeTUHTe BIeUaTIeHU,
MMeIOTCS BBUAY BCe 9TU 3HAUEHUA OHOBpeMeHHO [11,
c. 244]. «3T0 — cuHepPrus sMONUM, YYBCTB, 3BHAHUN
¥ HABBLIKOB, ITOJYUYeHHAs IOTpebuTe IeM IPU B3anuMO-
IeliCTBUU C OpTaHMW3alliell Ha BCexX dTamax moTpede-
HUA: HEIOCPEICTBEHHO B MOMEHT, 0 U IIOCJIe HeTo» [7,
c. 208]. To ecTh, MOHATHE «eXperience» B TPAKTOBKE
AHTJIOA3BIYHBIX UCCJIEN0BaTE e HECKOJIBKO IITUPE TEP-
MUHA «BIIeUaTJIeHNEe» , KOTOPBII UCIIOJIb3yeT P/ OTeue-
CTBEHHBIX YUEHBIX U UX POCCUNCKUX KOJLIET, CBOJI €T0
K ObITOBOMY TTOHUMAaHMUIO: « C1e, ocCTaBIeHHBI B CO3HA-
HUU, B AyIIe 4eM-HUOYIb IePEeKUTHIM, BOCIPUHATHIM
// MHeHue, OlleHKA, CJIOKUBIIIECS IIOCTIe BHAKOMCTBA,
COTIIPMKOCHOBEHUS ¢ KeM-ueM-Hubyab» [12].

Takoe yrouHeHMre BayKHO, YIUTHIBASA TO, UTO BIIEUAT-
JIEHUSI MOT'YT IIPOCTO He TTIepepPacTu B IOJOKUTEILHBI
moKynaTeabcKuit ombIT [9, c. 48]. C apyroii CTOPOHBI,
ormeuaeT E. IleTpeHKO, OIBIT IIpeAIIoIaraeT He TOJIbBKO
SMOITMOHATBHYIO, HO M KOTHUTUBHYIO OIIEHKY IIOTPe0uTe-
Js1. OH 3aBUCUT OT BHYTPEHHEH, CYO'heKTUBHOM peakIun
YeJI0BeKa, HO IIPY 9TOM OCHOBAH Ha 00'LeKTUBHBIX CBOI-
CTBaX TOBapa UJIN KaueCcTBaX OKA3aHHOTO CepPBUCA, BOC-
TIPUHUMAEMBIX MHANBUAYAILHO B orTyieHuAx [10, c. 34].

HWrak, MapkeTHHT BIIeYaTIEHUI — 5TO HE CTOJIb-
KO 0 MUMOJIETHBIX OLIYIIEHUAX, KAK O COBOKYITHOCTH
BIIEUATJIEHUH, KOTOPbIEe (GYOPMUPYIOT KUSHEHHBI OTBIT
motpebuTess (1), To ecTh 3aTTOMUHAIOTCA HALOJTO UIN
HaBcerza (2), a TaksKe CBA3aHHBI C aKTUBHBIM ITPUBJIEUE-
HUEM IOTPeOUTEISA B IPOIECC CO3TAHUSA ATOTO OIBITA (3).

WUcxopsa us aToit KOHIlENIIIUU, pa3paboTKa BIie-
YyaTJeHul B TEXHOJIOTUAX MapKeTHUHTa obecreuynBa-
€T DOTIOJTHUTEJIbHYIO IeHHOCTD ToBapa (ycayru), uem
TOBBINIAET €T0 PHIHOYHYIO KOHKYPEHTOCIIOCOOHOCTh
¥ TpUOBLIBHOCTh KoMITaHuU. HecMoTps Ha TOT (haKT, UTO
00beKTOM O0MeHa Ha COBPEMEHHOM PBIHKE BBHICTYIIAEeT
BIIeUATJIeHNUE, PeYb He UJEeT O IIOJIHOM 3aMeHe OTHOTO
acIeKTa IoTPeOUTEeIbCKOM IIEHHOCTH IPOAYKTA, YTUJIN-
TapHOU (KauecTBO 1 PYHKIIMOHAJIHLHOCTD), HA IPYTYIO,
reJOHNYECKYIO (BIIeUaTJIeHUA U ONBIT), a, CKOpee, O ee
JIOTIOJIHEHU .

Ucxoms 13 TOTO, YTO KOHKYPEHTHbBIE ITO3UIIUYA KOM-
TIaHUU B HACTOAIIlee BPeMA 3aBUCAT OT YMEHUA CO3/a-
BaTh JKeJlaeMble BIleUaTJIeHre OT 00JIaJaHNA IPOAYKTA
moTpeduTesieM, aKTyaJIUu3UpPyeTcs mpobaemMa yupas-
JeHud sTuMu BueuvatiaeHuamu (Customer experience
management — CEM) [3]. COM — 5T0 HOBBIi TOIXOT,
KOTOPBIN IIpeaIaraeT aHAJIUTUUECKUN 1 TBOPUECKUHA
B3IVIA] HAa MUD KJINEHTA 1 00ecrieuynBaeT yIIpaBjIeHNIe
ero sMOIIMOHAJIbHBIM onbiTOM. gesas CEM saxirouaer-
cs B CO3IaHUU YAOBJIETBOPEHHOCTH IOTpebuTe et oT
IIpoIlecca, a He TOJBKO OT pe3yJibTaTa.

B. lIlmuTT BBIZEAAET UeThIpE (DAKTOPA, KOTOPHIE
BJIUSIOT HA (DOPMUPOBaHUE BIIEUATICHUI: NCIIOJIb30-
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BaHUe NH(GOPMAITMOHHBIX TEXHOJIOTUI; XapaKTepHbIe
ocobeHHOCTU OpeHa; equHAasA CICTeMa MapPKEeTUHTOBBIX
KOMMYHUKAIWI; OPTAaHU3AIUA MEePOIPUATUN U TOP-
sxects [2]. I:x. B. ITation u [I:x. X. I'miMop fo6aBadioT,
uTO0 (DOPMUPOBAHME BIIEUATICHUN 3aBUCUT OT CTEIIeHN
BOBJIEUEHHOCTY KJIMEHTA (AKTUBHOE, IACCUBHOE) U €T0
TIOJIO}KEHUSA B IIPOIIECCe MOJTyUeHN BlleuaTaeHu (TIpe-
JIO}KEHUA U IPOJaKy IpoaykTa) [4].

HecmoTps Ha TO, YTO HayYHBIE JUCKYCCUH €IIfe IIPO-
IOJIKAIOTCs, MAPKETUHT BIIEUATIEHUH MIOCTEIIEHHO
BHeJpAETCA B IPAKTUKY. UTOOBI 00ecneunTs a(pder-
THUBHOCTB OT €I'0 MCII0Jb30BaHUS B c(hepe Typusma,
C HaIllel TOUKU 3PeHNs, HeoOX0AuMO IIPUHUMATH BO
BHUMAaHUeE CJIeAyomne PakTophl:

1. ITenesoii cermeHT noTpebuTeneii. T.k. Oyayiee
BIeYaTJIeHUe CO3IaeTcs He Ha Tale IIPOou3BO/ICTBA,
¥ Jake He HA 9Talle TPOEeKTUPOBAHMS, a eIre Ha dTare
HCCJIeOBAHUSA IOTPEOUTEIBCKOTO OIIBITA TYPUCTOB.

2. Bup nearenbHocTH. YCIYyrHd, C KOTOPBIMU BBIXO-
IAT HA PBIHOK CPENCTBa Pa3MeIeHUs, IPeIIPUATH
MUTaHUA, TYPUCTUUECKNE aT€HTCTBA, TYP OIepaTopCcKue
KOMITaHUU, 9KCKYPCUOHHBIE OI0PO U T.J. OTJIUYAIOTCA,
II03TOMY MapKETHUHTOBble MHCTPYMEHTEI TOXKe Oy Iy T
Pa3HBIMU.

3. Nmeromniuecs pecypchbl. Bo3MOMKHOCTH YKPaUH-
CKOTO MUHHU-OTEJIS He CPABHUTH C BOBMOMKHOCTAMU
rocruHuuHOM cetu «Hilton», roe B «yMHBIX HOMepax »
C IIOMOIIHI0 MOOMJILHOT'O IPUJIOMKEHUST MOKHO YIIPaB-
JISITH TEJIEBU30POM, OCBeIl[eHreM, TeMIIePaTypPoil BO3-
IyXa U U3MEeHATH U POBbIe « KAPTUHBI» HA CTeHAX Ha
ceMeiinble (hoTorpadun.

4. Tpeups! TypucTuuecKkoro peraka. Ceiiuac aTo
M3MeHeHUe IeHHOCTeH (30POBhIi 00pas KU3HMU, MO0~
BBIIIIEHHOE BHUMAaHNIE K IIpobJjieMaM SKOJIOTUH U IP.),
3amenaenne TemMnoB »Ku3Hu (downshifting) m t.x..

5. PocT nensl. Brieuarienue — 3T0O JOIOJHUTEID-
HBIE PacXobl, KOTOPHIE OTPAYKAIOTCS B IIeHe ToBapa.
ITosToMy mepCcIIeKTUBHOCTh BHEAPEHUS MapKeTUHTa
BIIEUATJICHUH OIIpeIesIAeTCs IIOKYIaTeJIbHOMN CII0CO0HO-
CTBIO 1 pacTeT oT HusKo- (low-priced) u cpexue- (middle-
priced) 11eHOBBIX CEIMEHTOB K BBICOKO-1IeHOBOMY (high-
priced) u mpemuym (luxury).

6. ITocTenenHoe oOecIieHNBaHLE BIIeUaTIeHnii. Biep-
BBbI€ IIPOM3BEIEHHOE IeliCTBYE BHI3bIBAET BOCXUIIIEHNE,
BO BTOPO#1 pa3 — IIPOCTOE YAOBOJLCTBUE, B TPETUH —
BOCIIPUHUMAETCA KaK JoJKHoe. TBopuecKuii mporiecc
IOJI3KeH OBbITh HeIIPePBIBHBIM M PA3BUBATHLCSA IO BOCXO-
OSINed JINHUN.

CoBepIlleHHO 0YEeBUHO, UTO BCe AeHCTBUS II0 BHE-
IPEeHUI0 MapKeTHUHTa BIIeUaTJeHUN AOJKHBI OBITH
KOMIIJIEKCHBIMHU, CUCTEMHBIMHU, IIOCJIEI0BATEIbHBIMMU.
W3syuenue pekoMeHgamui uccaenosareseii [1-12] mo-
3BOJINJIO, BBIJEJIUTD OOIIME STATIEI B IIPOIlecce BHEAPEHU
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MapKeTUHTa BIIeYaTJIEeHUH B IesATeTbHOCTDL TYPUCTHAYE-
CKOT'O IIPeAIMPUATUS.

1. YceTaHOBUTSG IIeJIb BBEeHUA HOBAIIUIA: 014 1e2o
amo HYyxHHo? UToOBI 00BETUHUTH COTPYIHUKOB BOKDPYT
uaen, HeoOX0 MO UMETh YeTKOe IIpeicTaBIeHre (Io-
HUMAaHNe) 0 TOM, 3aueM 3T0? UTo HoIKHO ObITH B UTOTE?
3aloMHUTBECA / YCTAHOBUTH DMOI[MOHAJIbHBIE CBI3U
C TYPUCTOM / COCTABUTh dIIaTaAKHOE BIIeUaTIeHIe NI
YTO-TO Apyroe?

2. OmmpeneIuTh CBOII 1EJIEBOM CeTMEHT IIOTpeduTe e,
HCIIOJIB3YS «MAaCCOBYIO TIEPCOHATM3AIINIO» : KTO HATII TI0-
TpebuTtens? Karkoii ou? Kakoii y Hero moKymnaTeabCKUi
ombIT? Ymo ezo moxcem nopasumusv? Ilesecoodbpasuo
9TO BIleYaTJIeHUE CPOPMYIUPOBATH OTHUM CJIOBOM I
IPEeJIOKEHUEM.

3. ComocTaBUTh TO, UTO IIPEICTABJISAET IIEHHOCTD
IS TYPUCTA, C BOSMOKHOCTSAMYU IPEIIPUATUAS U, CO-
OTBETCTBEHHO, OIIPeNeUuThb ¥mo npediazamv? Ilpu
9TOM B KauecTBe ToBapa OyJeT BLICTYIIaTh He ycJayra,
a BIIeUaTJeHIe, U 9TO OHO JOJKHO COTJIaCOBLIBATHCS
¢ OpeHI0M KOMIaHUH.

4. IIpogymaTs Bech IPOIIECC B3ANMOAECTBUA C KJIH-
eraroMm. OmmpeeinB «TOUKY KOHTAKTa», JaTh OTBET Ha
Bompoc Koz0a? Takux Touek OyaeT, KaKk MUHUMYM, IIATh
[8]: 1) oTKpBITHE — OTPEOUTENH OTKPHIBAET IJIA Ce0s
TYPOPOAYKT, TYPUCTUUECKYIO (PUPMY UJIU TYPUCTUUE-
CKYIO TeCTHHAIINIO; 2) OIleHKA — Uepes CPpaBHEHUE OT3hI-
BOB; 3) mpuoOpeTeHne; 4) MHTErpaIua — BO3SMOYKHOCTH
«BIIACATh» IIyTEIIeCTBUE B CBOIO KU3Hb C IIOMOIIHIO
BOCIIOMUHAHUH, (poTorpaduii, CyBEHHPOB; ) paciiupe-
HIUe — JKeJIaHUe MMOJeIUTHCA CBOMMU BIeUATICHUIMMU.

5. JlaTb OTBET Ha BOIIPOC: KAK 83aumodeilcmaosams?
9TOo moJKHA OBITH IleJIeHaIlIpaBIeHHAasd, XOPOIIIO IPOo-
IyMaHHAasA U CIJIAHUPOBAHHASA MeATeJbHOCTD, IeJb
KOTOPOI — moJyueHUne «wWow-a(hdeKxTa» y morpedure-
Jei. Bce mo:KHO OBITh NACAIBHBIM U OXKULAEMBIM, 38
HUCKJIIOUeHEM He3HAUUTEeIbHBIX AeTajell, KOTOPhIE MOoT-
YePKUBAIOT UHIUBUAYAIbHOCTD IPOIYKTA UJIU YCIYIH.

6. ITo 3aBepIIIeHUIO B3aNMOeICTBUS OIIPeNeINTh:
9mo 3anoMmHUL0CH? ITO JaeT BO3MOIKHOCTh YCTAHOBUTD
TO, Yero He yAAJOCh JOCTUUYDL, UTO HOJYUNJIOCH HAU-
JYUIITIM 00pa30M U OTKPBLIBAET HOBbIE BOSMOKHOCTH.

Buenpenme mapkeTuHTa BIeyaTJIeHUN He BCer-
Ia 03HAUYAeT BBeJeHUEe HOBOTO TYPIPOAYKTA U
yCayTu, B OCHOBHOM pPeYb UJET O KaCTOMU3AI[UH,
(customization) — HacTpoiiKe CYIIIECTBYIOIUX IIPE-
JIOKEHUI HA OTAEJLHYI0 ayJUTOPUI0, 00BeJUHEHHYIO

KOHKPETHBIMHU UepTaMU, 0OCOOEHHOCTAMU (« MaccoBas

ImepcoHaan3anusa» ). B mepeunHe ycayr KOMIIaHUY OIIpe-

nIeJisieTcs 0asoBas yeayra, «Sapo», U P JOIOJHUTE b

HBIX. B mIpoIiecce KacTtomusanuu K 6a3oBoii yeayre,

KOTOpas OCTaeTCs HeU3MEeHHOM, J00aBIAIOTCA IpyTue,

B COOTBETCTBUU C ITOTPEOHOCTAMU KOHKPETHOTO KJIU-

eura. OTcIozia y TypucTa co3aeTcs BIleUaTaeHue, 4YTo

ycaryra chopMUpPOBaHA IO MHANBUAYAJIbHBIN 3aKas.

JT0, ¢ OAHOU CTOPOHBI, 3HAUNTEJHLHO MOBBIIIAET IeH-

HOCTB YCJIYTH, C APYTOii, CIIOCOOCTBYET MOBBIIIIEHUIO

JIOATBHOCTH TTOTPEOUTE IS,

KonuuecTBo u TexHOJIOTHA «cO0pa» MJOOABIEHHBIX
YCJIYT 3aBUCUT OT TUIA KAaCTOMUBAI[U:

e MoaynbHasa — TYPIPOAYKT IEJIUTCS Ha COCTABJIA-
orre yacTu (yCJayru) 1 moTpeduTeab «cooupaeT»
HYKHBIN eMy KOMILJIEKT;

e KocMmeTnuecKkas — B cOCTaBe TYPIIPOAYKTA NU3MEHA-
eTcs HeCKOJIbKO 2JIEMEHTOB, He 3aTparuBasi «saapa;

o WHIMBUAYyaJbHAaA («TeHJopus3anusa») — QPOPMUPO-
BaHUe TYPIPOAYKTA IO OTAEJIbHOTO KJINEeHTAa.

Kax moxasbIBaeT IpakTUKa, 00JIbITAA YaCTh IIPe/-
IpuATUN chephl Typu3Ma BHeAPAET MapPKEeTUHT BIIe-
vaTJIeHU HA YPOBHE B3aNMOIEHCTBUS C IIOTPeduTeIeM
U B OIIPEeIeJIEHHOM CTEeIIeH! OBJIaAe/ I KacTOMU3aI[he.

BbIBOABI M IIEPCIIEKTUBHI aJbHENIINX NCCIeT0Ba -
Huii. MapKeTUHT BIIeUaTJeHU HaXOAUTCA Ha dTale
cBoero (hopMUPOBAHUA 1 PACCMATPUBAETCA KaK KOH-
Hennus, BHeIPeHre KOTOPOIi ITI03BOJIAeT 00eCIeunTh
PBIHOUYHYIO KOHKYPEHTOCIIOCOOHOCTD 1 ITPUOBLILHOCTD
NPeANPUATHUI 3a CUET YCUJEHUA IeJOHUCTUUECKOMN
(BeyaTJeHUs U OMBIT) IIEHHOCTHU IIPOAYKTA.

PaspaboTka BmeuaTJeHUl B MAPKETHUHTE TypU3Ma
IOJI’KHA IIPOUCXOAUTH C YYETOM CeTMeHTa IOTpedu-
TeJyiell, BUAa AesATeJbHOCTH, UMEIOINXCSI PECYPCOB,
TPEHI0B TYPUCTUUECKOTro phIHKA U T. . IIpomecc BHe-
IPEHUs COCTOUT U3 IITEeCTU STATIOB: OIIpPeIeieHe [eIun
HOBAaIIMiT; TPOBEeHNEe « MacCOBOM IIePCOHATMBAIINN » ;
yCTaHOBJIEHUE BIIeUATIEHUA, C KOTOPBIM JAOJIKHO
acconuupoBaTheA nIpegupuATue (IPoAyKT, ycayra,
OpeH[); IPOEKTUPOBaHNE IIPoIlecca B3auMoIeicTBUA
C KJIMEHTOM; oIipeesieHre c1oco00B 3(h(PeKTUBHOTO
B3aUMOeHCTBUA AJIA MOJYUeHUS 3alJIaHIPOBAHHOTO
BIIeUATJEHUA; pepieKcusd.

IlepcnexTuBa JaIbHEUIIINX MCCIEIOBAHNI 3aKJII0-
yaeTcs B MPAKTUYECKOU peausanum IpeaiosKeHHON
TEeXHOJOTUY Ha MPEIIPUATAAX OTPACH.
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